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Holiday Group Party Enmp-aign Follow up fo August depanding
on remaining availfaibility

If is never ko aary bo remind your cliants aboul why your restaurant is the ideal
place for their offica party of special fiands and family gathering. MMG will produce
a physical mail plece and'er &-mail to be sent to your database promoling corparale
bookings for: holiday parties - catedng sanices - Landmark anniversary celebra-
tions sl

Corporate Campaign for Mew Clients: Can be Ued in with corpo-
rate Xmas party booking 1o new companies in your markal.

MG will contact companies in the suraunding area of your restaurant that fit your
restaurant’s profile. This campaign i devisad 1o help ncrease lunchime frafic and
provide your restaurant with corporate contacts. MG will devise eher a VIP Cor-
porats Promobion or a Gift Cadificale Reward Promotion based on the profie of
your restaurant, we will nead 4 weaks to complela the Caorporate campaign for Maw
Customens.

Merry Christmas/Happy Hanukkah Campaign:

Wish your quests Memy Chrsimas andior Happy Hanukkah and best wishes far the
uptoming year. Organize a Chrstmas dinner, Hanukkah party or Mew Year's Eve
party and encowrage your guests 1o resanve abead of time.

Mew Year's Eve Party Campaign:

Stage a Mew Year's Eve event. This is the celsbrafion of the yaar. Sall out your event

ahead of tima by using your databasa. Make a price per person thial i lower if the fickets.

are purchased befors Chestmas, Go all oul - your quests will come and vou will set a
pracadsant for the faliowing year,
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Christmas Gift Certificate Campaign - conl'd Staps Emmugh 5

A large portion of the quests on your database will spand ampwhens from 550.00 to
S5000.00 on gift purchases far Chrsimas. If you have not been salling gift certificales
for Christmas, this is the ime io start. H you have been selling gift certificales by sug-
pesting tham on table advardisements and pastings around your restaurant then imagine
b mouch you will be able to sall by activaly staging a S-step campaign. We propasa
you affer incantives on purchases of a carlain amaount of denomination of cadificates.
A dinner al your restaurant is a greal gift idea for many siuations [office gift exchanges,
gifts for famdy, frands, ate...). Mot of vour guests will not come up with the idea them-
sehvas. You nead to market your certificales a1 the right time with the rght ofler. This is
why we will exacule 3 five-step campaign that wil be adjusled each step 1o manmizs
the campaigns paformancs.

Sinp 3 [First week of Decembar), Siep 4 [Second week of Decamber), Stap 5 (Third week of Dacamber)
Regular B-day campaign:

The largar vour database is the [amer the financial (53%) retums will ba on this
campaign. Keap a constant focus on the growth of your list..

Regular Anniversary campaign:
Growl your st and communicate the tracked results 1o your coordinalor.

Regular First visit campaign:

The mane you reach aul to vour cients cutsida of their restaurant axpenence, the mona
you will be on their mind 1o promaots word of mouth and spaak abait your restaurant
by Piénad LS.

Campalign by design: Request your own campaign to suit your restaurant's specific needs and contact your coordinator for the integration.
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To contact us:

MMG - 1(877) 218-6664 support@mmgusa.com




